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Demand Fulfillment Scenario with and without Shelf Life planning using PPDS: 
Product has Shelf life and Maturation time as shown below: 
 

 
 
Product Heuristics for Shelf Life planning in PPDS will help address the planning with 
consideration of Shelf life specified in the business scenario in this example: 
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Please note the scenario is that  
• Stock exists on 8/23/06 which is expired for a requirement on 9/7/06 
• A production receipt of 75 exist which is expired for a shelf life 
• A production receipt of 50 exists which is not expired and can be used to meet the 

requirement on 9/7/06  
Outcomes of Case 1 (Without Shelf life consideration) and Case 2 (With Shelf life consideration) 

• Case 1: A new receipt of missing 25 qty needs to be created if Shelf life is not considered. 
• Case 2: A new receipt of missing 150 needs to be created if Shelf life is considered. 
 
Planning Situation at start with  
Total Requirement = 200 
Total Receipts = 175 
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Case 1: Run product heuristics without the shelf life consideration. The 200 pieces forecast is 
fulfilled by pre-existing receipts of stock 50 + Planned Firm order of 75 + Planned Firm order of 
50 + the system creates the planned order of 25 to fulfillment. 
 
Based on the shelf life established in the product master, the forecast requirement of 200 should 
not be fulfilled with the current stock on hand of 50 as it does not meet the 10 days shelf life for 
this product. 
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Case 2: We now run Variable heuristics to fulfill Demand (Forecast or Sales Order) after deleting 
the planned order created in previous Case 1 PPDS planning run with following Settings with 
Shelf life planning turned on. 
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An order as highlighted is created to cover the requirement with shelf life consideration. The stock 
that exist  

: 
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The same planning can be achieved using Automatic Planning: 

 
 
Defining Propagation Range:  
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